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Onuc HaBYAJbHOT AucHuIIiHg |HO3EMHA MOBA

(HazBa)

T'anysb 3HAHb, CHEMiAJbHICTH, OCBITHS MpOrpama, cTyniHb BUIIOY OCBITH

bakanasp

CtymiHb BHIIOT OCBITH
[any3s 3HAHb j

07 YpaBiiHHS Ta aMiHICTpyBaHHsI

CrerianpHicTh

073 MeHeKMEHT

OcBiTHs mporpama

MenemKMEHT

XapakTepucTHKA HABYAJIbHOI THCIHILTIHU

Bun N OGoB’s3K0Ba
3arasbHa KiTBKICTh TOXHH 330
Kimekicts kpenutis ECTS 11

KinbKiCTh 3MiCTOBHUX MOJIYJIiB 9

Kypcoswuit mpoekt (pobota) (3a
HAasBHOCTI)

Dopma KOHTPOJIO

Samik/ 3amiK/iCITuT

IMoka3HUKHN HABYAIHLHOT NUCHMILIIHN IJIs J€HHOI Ta 3209HOI (popM 3100y TTsI BUINOT OCBITH

neHHa (opma 3100y TTS BUILOT

3a0uHa popma

OCBITH 3100y TTS BUIOT OCBITH
Kypc (pik miaroToBKN) 1od
Cemectp 1,2,3,4
Jlextiitai 3aHsTTS - TOZH.
[IpakTH9Hi, cCeMiHAPChKi 3aHATTS 105 rox. /105 rog.
JlaGopaTopHi 3aHATTS — TOZ.
CamocrtiifHa po6oTa 120 ron.

KimbKicTh THDKHEBUX ayIUTOPHHX TOJIUH
s JeHHol  ¢Gopmu  3100yTTS  BHIIOL
OCBITH

4 rox. (1 cem.) 3 roxm. (2 cem.)
4 rom. (3 cem.) 3 rox. (4 cem.)




1. MeTa, 3aBOJaHHS, KOMIIETEHTHOCTI T2 MPOrpaMHi pe3y/1bTATH HABYAJIbHOI

MUCHHIIIHA

Mera — copMyBaTH HABUYKHA BHKOPHCTAHHS 3HAHB 3 AHIJIIHCHKOI MOBH SK Y

mporeci

TOBCSKICHHOTO CIIJIKYyBaHHsS 3 IIPeJCTaBHUKAMH IHIIMX KpaiH 3

pi3HOMAHITHMX IMHTAHb B ranysi iHpopManifHIX TeXHOIOTIH, TaK i Ha eTarll MiArOTOBKY
70 y4acTi y MDKHApOIHUX KOH(MEPEHILIsAX, MPOeKTax Ta MUCKYCIAX, & TAKOXK HaBUUTHU
cIyXadiB IPOBOAUTH IMCHMOBHUII OOMIH IITOBOIO iHpOPMAILiE.

3aBIaHHs HaBUAIBHOI JUCIMIUIIHK — (OPMYBaHHA y CTYJAEHTIB cHelia/lbHHX

KOMIIETEeHTHOCTEH.
' Habymmasa komnemenmuocmeii:

[aTerpanpHa 3aTHICTE PO3B’SA3yBaTH CKJIamHI CIelliali3oBaHi 3amadi Ta

KOMIIETEHTHICTb MIPaKTUYHI pobieMy, SKI XapaKTepU3yIOThCS
KOMIUIGKCHICTIO 1 HEBU3HAYEHICTIO yMOB, Yy cdepi

. MeHe/DKMeHTy abo y Tmpoleci HaBUaHHS, L0 mHependavae

3aCTOCYBaHHS ~ Teopili Ta  METOHIB  COLIAJIbHUX  Ta
ITOBEIIHKOBUX HayK.

3aranbHi 3K 7 3maTHICTH CITIIKyBaTHUCS 1HO3EMHOIO MOBOIO.

KOMIIETEHTHOCTI 3K8. 3narHicTh reHepyBaTH HOBI 1€l (KpeaTUBHICTD).

3K 14. 3naTHiCTh IpalfOBaTH Y MI>KHAPOJIHOMY KOHTEKCTI.

CreriansHi  (daxosi, |CK 11. 3qaTHicTh CTBOPIOBATU Ta OPraHi3OBYBAaTH €()EKTHBHI
IIpeIMETHI ) KOMYHIKaIlii B Ipolieci yIpaBiIiHH.
KOMITETeHTHOCTI

IIpozpamni pezynomamu naguanns (IIPH).

[IPH 11. | JleMOHCTpyBaTH HaBHYKM aHaji3y CcuTyallil Ta 3miHCHEHHS KOMYyHIKaIli y
pisHMX cepax MisTBHOCTI OpraHizarmii.

[TPH 13. | ChinkyBaTuch B YCHi# Ta MHUCHMOBIH (opMi Jep:KaBHOK Ta 1HO3EMHOO
MOBaMH.




2. IIporpama Ta cTpyKTypa HaBYAJbHOI AUCHUILIIHH JJIs:
— IIOBHOT'O TePMiHYy JIeHHOI (3204HOT) (hopMU 3100y TTS BHILOI OCBITH;
— CKOpPOYEHOI'0 TepMiHy JeHHO] (3a04Hoi) popMu 3000y TTS BUIIIOT OCBITH.

1 SEMESTER

’

Hazsu 3micToBux
MOJIYJIiB i TeM

KinekicTs rogusa

JIeHHa popma

3aouHa popma

YCBOTO

J| II

a0

y TOMY 9HCIi

1HI

c.p.

YCBHOTO

| II

m1ab

y TOMY YHCII

1H]T

c.p

1

2

4

5

6

7

8

9110

Ll

12

13

3MicTOBU

3
i

monyns . Careers, Companies

Tema 1. Careers.
Telephoning (making
contact). Career plan,
career moves. Modals
1(ability, requests and
offers);

*

15

15

Tema2. Companies,
talking about
companies. Presenting
your company.
Nonprogressive verbs.
Present simple and
present continuous

15

L3

Paszom 3a 3MICTOBHUM
MoxyieM |

30

30

MICTOBH

" MOy 2.

Selling

TemalSelling.

Buying and selling;
negotiating (reaching
agreement) Modals 2
(must, need to, have to,
should) Countable and
Uncountable Nouns

15

15

Tema 2. Working
across cultures.Cross-
cultural
communication.Saying
nopolitely.Invitations
and requests.

15

15

Pazom 3a 3MicTOBUM
MOYJIEM 3

30

30

Vcporo roquy

60

60

VY ceporo roguH

60

60




2" SEMESTER

KinbKicTh ToauH

Ha3pu 3MicTOBHX JeHHa popma 3aouna popma
MOJIYJIiB i TeM yCBOTO y TOMY YHCII YyCBOTO y TOMY YHCII
n| o | mab | iHD | C.p. a| n | nab | iHK | c.p.
| 2 414 [ 3 6 7 8 9110} 11 | 12 | 13
3microBuit Moayik 3. Great ideas. Stress.
Tema 1 Great ideas 15 10 5
Verb and noun
combinations
Successful meetings
Past simple and past
continuous,.
Tewma 2 .Stress, dealing | 13 10 3
with stressful situations
Stress in the workplace *
Past simple and present
perfect
Pazom 3a 3mMicTOBUM 28 20 8
MOJyJIEM 1
3microsuit Moaynb 4 Entertaining. Doing business internationally
Tema 3.Entertaining 15 10 5
Talking about eating
and drinking. Corporate
entertaining
Socializing  (greetings
and small talk)
Multi-word verbs
Tema 4. Doing business | 17 ik 2
internationally.
Business cultures.
Pasom 3a 3mMicTOBUM 32 45 7
MOJTyJIeM 2
Ycworo ronus | 60 45 15
Ycworo rogus | 60 45 15
3" SEMESTER
KinpkicTs ronuH
Ha3zBu 3micToBUX neHHa Gopma 3aouna popma
MOJIYJIiB i TeM YCBOTO y TOMY 9HCI YCBOTO y TOMY YHCITi
a| o | mab | iwx | c.p. a| o | mab | iH1 | c.p.
1 2 3| 4 5 6 7 8 gi110% 11 112 1 13

3mictoBuit Momystb 5 New business. Marketing

Tema 1New business
Economic terms. Time
clauses. Dealing with
numbers.

Starting business
relationships.

20

10

10




Tema 2.Marketing.
Marketing mix and
marketing campaigns.
Word partnerships.
Questions
Telephoning
exchanging
information.

20

10

10

~.3mic

ToBM MOITyJb 6. P

lannin

g. Wo

rking

across cultures

Theme 1.Making plans.
Talking about future
plans. Meetings
interrupting and
clarifying.

20

10

10

Theme 2.Working
across cultures..
International
conference calls.
Agenda of the
conference.

20

10

10

3MicTOBHI MOIYIb 7

Mana

ging people.

Theme 3 Managing
people.

The qualities of a good
manager.

Verbs and prepositions.
Reported speech. .
Socialising and
entertaining.

30

20

10

Total for the 1%
semester

VYeBOro roguH

110

60

50

4" SEMESTER

Hazsu 3MicTOBUX
MOJYJIIB 1 TeEM

KiIbKICTE TOIUH

JIeHHa opma

3aouHa (hopMa

YCBOTO

y TOMY YHCIIL

| I

a0

1HT

c.p.

YCBOTO

y TOMY YHCII

II

1ad

1HI

C.p.

1

2

3] 4

5

6

7

8

O

10

11

12

13

3MicToOBUI MOLY.

16 8. Confli

ct

Theme 4 Conflict.
Negotiating — dealing
with conflict.

25

15

10

Theme 5. Products.
Product launching

25

10

13

Theme 6.Competition

20

10

10




3micToBuit MOIyIh 9 Advertising

Theme3. The 30 10 20
Competition. Preparing
to do business
internationally

Total for the 4
semester

YeBOoro roguH 100 45 55

3. Temu JaGopaTopuux ( IPAKTHYHHX, CeMiHAPCHLKHX 3aHATH) (1-2 Kype)

Ne Hazsa temu KinpkicTs
3/ TOJIMH
1. | Career plan, career moves

Telephoning (making contact)

Choosing the best candidates for the job

Modals 1(ability, requests and offers)

Test Unit 1

Companies

3
4.
5. | Writing e-mail
6
7
8

Describing companies

9. | Present Simple and Present Continuous

10. | Types of companies

11. | Presenting your company

12. | Preparing an investment plan

13. | Writing a proposal document

14. | Module test 1

15. | Selling

16. | Buying and selling

17. | Shopping habits

18. | Making sales

19. | Modals 2 (must, need to, have to, should)

20. | Negotiating :reaching agreement

21. | Writing a letter

22. | Test Unit 2

23. | Working across cultures

24, | .Cross-cultural communication

25. | Saying no politely

26. | Invitations and requests

27. | Writing a report

28. | Revision A

29. | Module test 2

30. | Great ideas

31. | What makes a great idea

32. | Verb and noun combinations

33. | Past Simple and Past Continuous

34. | Successful meetings

35. | The new attraction

36. | Stress in the workplace

37. | Stressful situations and activities

38. | Past simple and present continuous

DO BB D[RO DD DD DO DD D DI DD [P [ DD DO [T [N [ D[ DO [ B [ D[ DD [ [ R D[N [ [ R[N [N [ [ oo

39. | Ways of reducing stress




40. | Participating in discussions
41. | Module test 3

42. | Entertaining

43, | Corporate entertaining

44, | Multiword verbs
45. | Eating and drinking
46. | Socialising: greetings and small talks

47.

Organising a conference

2

2

2

2

2

2

2

2
48. | Writing: e-mail 2
49. | Doing business internationally 2
50. | Business cultures 4
51. | Revision 2
52. | Module test 4 1
53. | New business 2
54. | Economic terms 2
55. | Time clauses 2
56. | Dealing with numbers 2
57. | Writing: e-mail 2
58. | Marketing 4
59. | Marketing mix and marketing campaigns 2
60. | Word partnerships 2
61. | Questions 2
62. | Telephoning: exchanging information =
63. | Moduletest 1 2
64. | Planning 2
65. | Talking about future plans 2
66. | Meetings: interrupting and clarifying )
67. | Plan a new issue of a magazine 2
68. | Writing: a letter P
69. | Unit test :
70. | Working across cultures 2
71. | International conference calls 2
72. | Agenda of the conference 2
73. | Module test 2 2
74. | Managing people 2
75. | The qualities of a good manager 2
76. | Verbs and prepositions 2
77. | Reported speech 2
78. | Socialising and entertaining 2
79. | Writing: report 2
80. | Unit test 2
81. | Management and motivation 2
82. | Case study 2
83. | Revision 2
84. | Conflict Z
85. | Word-building 2
86. | Conditionals 2
87. | Negotiating — dealing with conflicts 2
88. | Writing: letter 2
89. | Resolving disputes 2
90. | Conflict management 2
91. | Case study .




92. | Module test 2
93. | Products 2
94. | Favourite products 2
95. | Describing products 2
96. | Launching new products 2
97. | Presenting a product 2
98. | Passives 2
99. | Writing: report 2
100.| Case study 2
101.| Product innovation competition 2
102.| Unit test 2
103.| Aspects of our culture which are important for business visitors 2
104.| General advice for doing business in other cultures 2
105.| Module test 2
4. Temu camocTijiinoi po6ortu (1-2 kype, 1-4 cemectp)
0 KinbkicTe
Ha3ga Temu
3/m TOJIVH
L Curriculum vitae k
2. Talking about jobs 2
3. Placing in order. Replying to an order 5
4. An informal e-mail 4
o Negotiating p,
6. Company presentation 2
1. Present tenses 2
8. | Talking about economics 5
9. New business ideas 5
10. | Managing people 5
11. | Management and motivation 5
12. | Reported speech 5
13. | Conflict 5
14. | Conflict Management 3
15. | Time clauses 5
16. | Answering an enquiry 5
17. | Writing an economic profile about Ukraine 5
18. | Negotiating — dealing with conflict 5
19. | Word-building 5
20. | Conditionals 5
21. | Future tenses 5
22. | Products. Describing products 5
23. | Product lifecycle 5
24. | Presenting a product S
25. | Passives 5
26. | Preparing to do business internationally 5
27. | Aspects of our culture which are important for business visitors S
28. | General advice for doing business in other cultures 5
5. 3aco0u AiarHOCTHKH pe3y/ibTATiB HABYAHHS:

eK3aMeH,;
3aJIiK;




- MOJYJbHI TECTH;
- 3axmcT 1ab60paTOPHUX Ta MPAKTHIHHUX POOIT.

6. MeToau HaAaBYaHHS.

- CIIOBECHI METOJM — KOMYHIKaTHBHUM MeTOH, IUCKycis (poboTa B mapax ta
rpymnax), 6ecizna, po3noBias;

- HAOYHUM METOJ — 1JIFOCTpallist, IeMOHCTpaLis;

- IIpaKTHUYHI METOM — BIIPaBH, J1abopaTopHi poboTH, ecce, pedepary;

- METOJI MPOOJIEMHNX CUTYallll;

- HaBYaJbHA Po0OTa IIiJ] KepIBHULITBOM BUKJIaZa4a

- caMocTiliHa po6oTa B ayUTOpii, caMocTiliHa poboTa BoMa,

- po6oTa 3 HaBYAIBHO-METOAWYHOI JHTepaTyporo  (KOHCIIEKTYBaHHS,
Te3yBaHHs, AHOTYBaHHS, PELIEH3yBaHHS, CKIIaJJaHHs pedepary);

7. MeToau OliHIOBaHHSI.
- eK3aMEH; |
- 3aJIK;
- yCHe ab0 MUCHMOBE OIUTYBaHHS;
- MOyJIbHE TeCTYBaHHS; |
- KOMaH/THI IIPOEKTH;
- pedeparu, ecce;
- IIpe3eHTAaIlil Ta BUCTYIIH Ha HAYKOBUX 3aX0Jax.

8. Posnoais 6ajiB, ki oTpuMyrOTH 3m00yBadi BUIIOI ocBiTU. OLiHIOBAHHS
3HaHb 3700yBaya BUILOL OCBiTH BiaOyBaerhes 3a 100-6aIbHOIO MIKATIOO 1 IEPEBOAUTECS
B HAIlIOHAJBHI OIIHKY 3TifHO 3 Tabn. 1 unHHOrO «ITONOXKEHHS PO €K3aMEeHH Ta 3aTiKU
y HanionansHoMy yHiBEpCHTETI 6i0pecypciB i IPUPOIOKOPUCTYBAHHS Y KpaiHm).

Pefituar 3m00yBada | OrliHKa HalllOHAIbHA 3a PE3yJILTATH CKIIAJIaHHS
BHIIO] OCBITH, . Xy
eK3aMeHiB 3aJTiKiB
Oann
90-100 BinMinHO
74-89 HobGpe 3apaxoBaHO
60-73 3a10BUIEHO
0-59 He3anosinbpHO He 3apaxoBano

Jlns BU3HA4YeHHS pelTWHrY 3100yBada BHUILOI OCBITH i3 3aCBOEHHS JUCLMILIIHH
Rpic (mo 100 GaniB) omepkanmii pedTwHr 3 atectamii (mo 30 OamiB) XOmaeTbes 10
pelTHHry 3700yBaya BUIIOI OCBITH 3 HaBYaIbHOI poOOTH Ryp (1o 70 6amiB): R quc =
Rpup + Rat.



—

9. HaBuasibHO-MeTOAUYHe 3a0e3ne4eHH
. EnexrpoHHMi HaBUalbHUM Kypc HABUANbHOI AUCIUILIIHM «lHO3eMHa MoBa» (Ha

HaBYAJIBHOMY TopTalti HVYBill Ykpainu URL:
https://elearn.nubip.edu.ua/course/view.php?id=2342);,
TUIOBA (HaBYalbHA) IporpamMa TUCIUILTIHA «[HO3eMHa MOBay;
OCHOBHHH HaBYaTBHUM MaTepia:

1. David Cotton, David Falvey, Simon Kent. Market Leader (3-d Edition) Pre-

Intermediate Business English. Course book. Pearson Longman, 2019. 170 p.;
2. David Cotton, David Falvey, Simon Kent Market Leader (3-d Edition) Pre-
Intermediate Business English, Practice File. Pearson Longman, 2019. 115 p.

JOTIOMDKHUAY HaBUAIBHUHM MaTepian (CIOBHUKM, NOBIOHHMKH, 3acO0M 30pOBOI
HAOYHOCTI, PO3INATKOBHM Marepiajg, CXeMH, Claiau, aBTEeHTHYHI TeMaTH4Hi
nyOmikamii y  CHeI[iayi30BaHWX  aHIVIOMOBHHMX  II€pIOAWYHUX  BHIAHHIAX,
po3apyKoBaHi pecypcu IHTepHETY, MyJIbTUMEIiMHI IHTEPaKTHBHI IIPOrpaMy,
miHTadQOHHI TUIAXTUYHI TOCIOHMKY, HaBYAIbHI BiJjleoMaTepialin);
HaBYaIbHI Marepianu s camoctifiHol pobotu Kaumapunk C. I'. PoGouuit 30mut
3 aHIJIIACHKOT MOBH IS CTYICHTIB 1 — 2 KypciB crienianbHOCTI “MeHemxMeHT” (3a
migpyaaunkomM Market Leader (Pre-Intermediate). Kui: TOB «I1
«KOMITPHUHT», 2021. 180 c.
IIaKeTH TECTOBMX 3aBIaHb IS ITiJCYMKOBOTO KOHTPOJIIO Ta OaHK 3aBlaHb IS
MTOTOYHOTO i pyOi’KHOTO KOHTPOJIIO, AiarHOCTUYHI TECTH.
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10. HomaTkoBi akepesa iHdopmanii

Cambridge Assessment English. URL: https://www.cambridgeenglish.org
BBC News. URL: https://www.bbc.com/news/uk

America House Kyiv. URL: http://www.americahousekyiv.org/

English Grammar. URL: https://www.englishgrammar.org/exercises/
British Council. URL: http://www.britishcouncil.org.ua/english

The Economist. URL: http://www.economist.com/




